
TyraTech is a life sciences company focusing on 
bringing to market nature-derived, safe, and 

efficacious solutions to control insects and parasites
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TyraTech breakthrough technology
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TyraTech’s breakthrough technology allows the 
control of insect and parasites with products that are 

efficacious and safe (nature-derived)

* Graph used for illustrative purposes only
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TyraTech’s breakthrough technology works in 
3 steps and 3 levels of patent protection

Selection of 
ingredients active on 
insect-specific GPCR 

receptors

Selection of blends of 
ingredients with 
synergistic effect

Proprietary 
formulation to boost 
the efficacy of the 

blends of ingredients

Step 1 Step 2 Step 3

1+1 > 2 1+1+ α > 10

Patented 
platform

Patented 
blends

Patented 
formulations



Short term 
launch of 3 product lines in 2014
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Launch of innovative products in the market

MARKET PROBLEMS TYR SOLUTIONS Market Size*

Pesticides do not work 
(resistance)

Pesticides are toxic

Poor cosmetics (oily)

Kills 100% lice and eggs 
(no resistance)

Non toxic
Pesticide free

Innovative mousse 
formulation

No effective alternative 
to DEET (70% of market)

DEET is pesticide and 
plasticizer

Poor odor and cosmetics

8 hour protection - better 
than 15% DEET products

Pesticide free
EPA exempt

Improved cosmetics

Pesticides work less 
(resistance)

Pesticides can contaminate 
food chain, animals, and 

environment

Kills faster than 
pesticides (no resistance)

Non toxic, pesticide free
No risk for food chain, 

animals, and environment

$ 700 
million

$ 1.5 

billion

$ 900 

million

Head Lice

Personal

repellent

Animal premises

*estimated global market size
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TyraTech products are innovative

• Treatment (mousse): kills 100% lice and eggs in 15 
min

• Prevention (shampoo): prevents lice infestation for 
the whole family

• Non-pesticide repellent that is better than DEET 
• Independent clinical data and peer-reviewed 

scientific publications

• Products that combine:
 Superior efficacy against insects that are 

resistant to pesticides
 Safety for the food chain, animals, and users 

(farmers)
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2014: Key developments for TyraTech

 TyraTech head lice treatment will be available at 
Walmart by March 2014 (USA)

 TyraTech head lice preventative is now listed by 
FDA and will be launched 1Q14 (USA)

 Novartis will launch 6 TyraTech animal health 
products (USA)

 TyraTech will launch its insect repellent (USA)
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Launch of head lice preventative

Head lice preventative 
product

• Prevents infestation in 
at-risk situations (sleep 
over, camps, etc.)

• Protects the whole 
family when infestation 
occurs

Will open new market opportunities

Newly FDA listed
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TyraTech: high growth potential

• Nature-derived blends targeting specific insect 
receptors

• Active ingredients and products are patented

Breakthrough, 
patented 

technology

• Head lice 100% effective

• Personal repellent better than DEET

• Animal insecticides non toxic for the food chain

Innovative, best-in-
class products

• Walmart

• Novartis

• Amazon.com

Strong 
commercialisation

partners

• More than 15 products in the pipeline

• Opportunities in EU and developing world

Clear, sizable 
growth 

opportunities



Appendix

 Board

 Shareholders and Capital Structure

 Disclaimer
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Experienced Board

 Alan Reade (Non-Executive Chairman) was appointed on May 25, 
2007 as Non-executive Director and as Executive Chairman in 
January 2010 
• From 2000 until his retirement in 2005, he served as Executive Chairman of 

Merial Limited, a leading animal health company and joint venture between 
Merck & Co. Inc. and Sanofi- Aventis

• Chief Executive Officer of Rhone-Poulenc Agro Inc. and member of the Global 
Management Board 

 Bruno Jactel (CEO and Director) was appointed on January, 2013
• Chief Marketing Officer of Merial, the $2.6bn revenue generating animal health 

division of Sanofi. Prior to this, Dr. Jactel was Vice-President of European 
operations at Merial

• During this time, Merial built the most successful consumer brand in animal 
health history with FRONTLINE (Flea and tick product for pets) reaching $1bn in 
annual revenue in 2009 

• He earned his degree as a Doctor in Veterinary Medicine at Toulouse University 
(France) and his Masters in Economics at the Sorbonne University in Paris 
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Experienced Board

 Eric Wintemute (Non-executive Director)
• CEO and Chairman of American Vanguard Corporation, TyraTech’s business enterprise 

partner and largest shareholder
• AMVAC ($ 800 m market cap) named by Fortune Magazine as a Top 50 Fastest Growing 

Company in the world

 James Hills (Non-executive Director)
• Founder of Gulfstream Home & Garden, Inc, which specialised in the branding of 

insecticide products for domestic and garden use

 Barrington Riley (Non-executive Director)
• Finance Director of Protherics (acquired by BTG)
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Capital Structure

Total Shares Outstanding 168.8 m

Top 7 Shareholders c. 70%

Debt nil

Strong and stable capital structure

29%

12%

9%7%

6%

5%

4%

28%

Shareholders % Holding
(as of end 2013)

American Vanguard
Group

Legal & General

Sustainable Asset
Management

Close Asset
Management

A. Reade

HendersonGlobal
Investors

Fiske

Other

American Vanguard Group is a strong TYR strategic partner
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This presentation has been prepared by TyraTech, Inc. (the “Company”).

The information in this presentation is being given to you solely for your preliminary information on a confidential basis and neither it nor its contents may be reproduced, redistributed or passed on or
disclosed, in whole or in part, to any other person. In particular, neither this presentation nor any copy thereof may be taken, transmitted, distributed or sent, directly or indirectly, in or into Australia,
the Republic of South Africa, the Republic of Ireland, Japan or Canada or to any resident thereof or in or into the United States or to any US Person (as defined in Regulation S promulgated under the
United States Securities Act of 1933 (as amended) (the “Securities Act”)). The distribution of this presentation in certain jurisdictions may be restricted by law and persons into whose possession this
presentation comes should inform themselves about, and observe, any such restrictions. Any failure to comply with these restrictions may constitute a violation of the laws of any such other
jurisdiction.

Within the United Kingdom this document is directed at and may only be communicated to persons who are both (a) “qualified investors” within the meaning of Article 2(1)(e) of the Prospectus
Directive (“Qualified Investors”) or other persons to whom it may lawfully be distributed without giving rise to the requirement for a prospectus under the Prospectus Directive; and (b) either (i) persons
who have professional experience in matters relating investments falling within Article 19(5) of the Financial Services and Markets Act 2000 (“FSMA”) (Financial Promotion) Order 2005 (the “Order”); (ii)
high net worth entities falling within Article 49 of the Order; or (iii) other persons to whom it may lawfully be communicated, (all such persons together known as “Relevant Persons”).

The content of this document has not been approved for distribution in the United Kingdom by an authorised person. Such approval is required by section 21 of FSMA unless an appropriate exemption
applies. Reliance on this document for the purpose of engaging in any investment activity may expose a significant risk of losing all the property invested or of incurring additional liability. If you are in
any doubt about the investment to which this document relates you should consult an independent financial adviser or other authorised person under the FCA who specialises in advising on the
acquisition or disposal of shares and other securities.

Any investment or investment activity to which this document relates is available in the United Kingdom only to Relevant Persons. Any person who is not a Relevant Person should not act or rely on this
presentation or any of its contents and any investment or investment activity to which it relates will only be available to Relevant Persons. Any person who is unsure of their position should seek
independent advice.
This document does not constitute a prospectus, and does not constitute, or form part of, any offer to sell or issue, or any solicitation of subscriptions for the Company’s securities, nor should it be
relied on in connection with any such sale, issue or subscription.
No Shares have been offered or sold, or will be offered or sold, to the public in any member state of the European Economic Area to anyone other than qualified investors as defined in the Prospectus
Directive.

This document may be distributed in Switzerland to qualified Swiss investors only without the use of advertisements.

The information contained in this presentation is subject to updating, completion, verification and amendment and no representation or warranty, express or implied, is made as to, and no reliance
should be placed on, the fairness, accuracy, completeness or correctness of the information or opinions contained herein. None of the Company, its shareholders or any of their respective affiliates,
advisers (including SPARK Advisory Partners Limited) or representatives shall have any liability whatsoever (in negligence or otherwise) for any loss howsoever arising from any use of this presentation
or its contents or otherwise arising in connection with this presentation. The forward-looking information contained herein has been prepared on the basis of a number of assumptions which may prove
to be incorrect, and accordingly, actual results may vary. In any event, the value of investments can go up as well as down and past performance is not a guide to future returns.

The securities have not been and will not be registered under the Securities Act or under the securities laws of any state of the United States or under the applicable securities laws of Australia, the
Republic of South Africa, the Republic of Ireland, Japan or Canada. Accordingly, subject to certain exceptions, such securities may not, directly or indirectly, be offered, sold, transferred, taken up or
delivered in or into the United States of America, Australia, the Republic of South Africa, the Republic of Ireland, Japan or Canada or to or for the account or benefit of any national, resident or citizen of
such countries or to any US Person as defined in Regulation S under the Securities Act. No action has been taken or will be taken by the Company or its shareholders or SPARK Advisory Partners Limited
that would permit a public offer of shares in the Company or possession or distribution of this presentation where action for that purpose is required.

The Shares have not been recommended by any United States federal or state securities commission or regulatory authority. The foregoing authorities have not confirmed the accuracy of or determined
the adequacy of this document. Any representation to the contrary is a criminal offence in the United States. This document has been prepared pursuant to rules and requirements other than those
promulgated under the United States federal securities laws and may not contain disclosures customary, expected or required in securities registration transactions prepared pursuant to the US rules
and requirements.

Disclaimer


